
 

 

Job Title: Class of Program – Sales & Business Development Representative 

Locations: Burlington, MA and Redwood City, CA 

Company Overview: 

For the last 25 years, Oracle has led the database and applications software market. The largest corporations and 
governments in the world use our market-leading products. Oracle employees enjoy competitive salaries, excellent health 
benefits, and a network of like-minded co-workers that drive innovation across the entire technology industry. 

Oracle’s world-class global strategic sales organization offers entry level opportunities in a variety of disciplines, including but 
not limited to Oracle Direct, which has direct revenue responsibility and works in conjunction with field sales to improve sales 
resource utilization for market coverage. Other sales specializations include services, hardware, technology, and applications 
products. Focused on solution selling, Oracle is fast-paced and provides comprehensive training as well as performance-based 
compensation.   

Class of Program: Motivated? Like challenges? Enjoy working in teams? How about a sales career with Oracle? 

Oracle Class of Program (Class of) is focused on teaching the fundamentals of selling and providing individuals with skills to 
prepare them for progression to field sales and sales management. Progression is based on an individual’s ability to 
meet/exceed objectives as well as their flexibility/willingness to relocate when promotion opportunities are available. 

As a Sales and Business Development rep you will participate in a multiyear development program focused on building your 

foundation sales skills and mastering those skills to enable progression to advanced (or senior) sales positions. Your initial 

training program consists of a multi-week, comprehensive Oracle sales training program in California where new hires begin to 

learn consultative selling skills and Oracle solutions. This serves as the base of new hire learning and provides new reps with 

the tools to make an instant impact as part of a highly collaborative sales team. 

Your Role 

SBD Representative is a challenging, exciting role that will test your sales skills, strategic thinking capabilities, ability to remain 
focused, and follow-through on plans. You will be provided the tools, raw data, training, coaching, and people resources to 
help you be successful. You will be a strategic member of the sales team responsible for identifying and ultimately creating 
qualified sales opportunities for Oracle.  Additionally, you will gain valuable experience closing deals.   

Preferred Qualifications: 

 BS or BA degree with a GPA of 3.2 or higher preferred 

 Typically 0-1 year of relevant work experience   

 Strong business acumen with the ability to learn and understand product solutions and features 

 Ability to understand customer's industry and apply core business processes 

 Effective sales, marketing, time and project management skills 

 Excellent verbal and written communication skills 

 Confident, driven, self-starter with strong organizational skills 

 Comfort in a metrics-driven organization 

 Strong desire to pursue a career in tech sales  

Responsibilities 

 Collaborate with the virtual sales team on account strategy, demand generation activities, and results 

 Manage customer calls and web presentations 

 Building sales pipeline and generating revenue 

 Coordinate sales efforts with both Inside and Field Sales Reps 

 Increase pipeline through demand generation and targeted campaigns  

 Gain in-depth knowledge of Oracle products and technologies, territories, accounts, competitors, industry trends, etc. 
 
 
 



 

Submission Instructions:  To submit a job-specific profile for this job or to view all of our career opportunities, please 

visit https://oracle.taleo.net/careersection/2/jobsearch.ftl . Please submit a job-specific profile to the specific job you are 

interested in. Please utilize the following requisition code: 14000N7C 

Or utilizing the Ctrl key, click below: 

 

 
 

 

Here is your chance to join the world-renowned Oracle sales force! 

https://oracle.taleo.net/careersection/2/jobsearch.ftl
https://oracle.taleo.net/careersection/2/jobsearch.ftl?lang=en

